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SCORING PLAN—Continued

Descriptive statement

The factor is addressed, but contains deficiencies and/or weaknesses that can be corrected only by
major or significant changes to relevant portions of the proposal, or the factor is addressed so
minimally or vaguely that there are widespread information gaps. In addition, because of the defi-
ciencies, weaknesses, and/or information gaps, serious concerns exist on the part of the technical
evaluation team about the offeror's ability to perform the required work.

Information related to the factor is incomplete, unclear, or indicates an inadequate approach to, or
understanding of the factor. The technical evaluation team believes there is question as to whether
the offeror would be able to perform satisfactorily.

The response to the factor is adequate. Overall, it meets the specifications and requirements, such
that the technical evaluation team believes that the offeror could perform to meet the Govern-
ment's minimum requirements.

The response to the factor is good with some superior features. Information provided is generally
clear, and the demonstrated ability to accomplish the technical requirements is acceptable with the

possibility of more than adequate performance.
The response to the factor is superior in most features.

1515.305-71 Documentation
posal evaluation.

In addition to the information re-
quired by FAR 15.305(a)(3), the tech-
nical evaluation documentation shall
include:

(a) Score sheets prepared by each in-
dividual team member must be made
available upon the contracting officer’s
request. For contracts valued at
$10,000,000 or less, the technical evalua-
tion may be recorded on the short form
technical evaluation format (EPA
Form 1900-61) or another form specifi-
cally developed for the solicitation;
and

(b) A statement that the respective
team members are free from actual or
potential personal conflicts of interest,
and are in compliance with the Office
of Government Ethics ethics provisions
at 5 CFR part 2635.

(c) Any information which might re-
veal that an offeror has an actual or
potential organizational conflict of in-
terest.

(d) Any documentation related to ex-
changes with individual offerors.

of pro-

1515.305-72 Release of cost informa-
tion.

(a) In accordance with FAR
15.305(a)(4), the contracting officer may
release the cost/price proposals to
those members of the evaluation team
who are evaluating proposals at his/her
discretion.

(b) These individuals would then use
this information to perform a cost real-
ism analysis as described in FAR
15.404-1(d). Any inconsistencies be-

26

tween the proposals and the solicita-
tion requirements and/or any inconsist-
encies between the cost/price and other
than cost/price proposals should be
identified.

Subpart 1515.4—Contract Pricing

1515.404-4 Profit.

This section implements FAR 15.404-
4 and prescribes the EPA structured
approach for establishing profit or fee
prenegotiation objectives.

1515.404-470 Policy.

(a) The Agency’s policy is to utilize
profit to attract contractors who pos-
sess talents and skills necessary to the
accomplishment of the objectives of
the Agency, and to stimulate efficient
contract performance. In negotiating
profit/fee, it is necessary that all rel-
evant factors be considered, and that
fair and reasonable amounts be nego-
tiated which give the contractor a prof-
it objective commensurate with the na-
ture of the work to be performed, the
contractor’s input to the total per-
formance, and the risks assumed by the
contractor.

(b) The purpose of EPA’s structured
approach is:

(1) To provide a standard method of
evaluation;

(2) To ensure consideration of all rel-
evant factors;

(3) To provide a basis for documenta-
tion and explanation of the profit or
fee negotiation objective; and



